
A  S E L L E R ' S  G U I D E

Selling your home

in Fort Worth.

�`u¯�¯hkQEI¶¯hkIh<kI¶¯<^G¯]<k[In¯w`ok¯P`]I¶¯<^G¯uP<n¯n`
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M E E T  R I L E Y

Fort Worth

is home.

� cY�g �� ���� G���o �� eY�cg ¢p�o ?g£Y�

�Y}}g� XgY�g�. � �g� �¤ ¢pmg og�g �oY� �Y�g

¤gY�, Y�e ¢g �g¡g� }gÁ.

�NnIk¯{NnII^¯wI<kl¯<l¯<¯hk`NIllQ`^<\¯G<^EIk¶¯�¯Dk`oOPn¯nPI

l<]I¯P<DQnl¯Q^n`¯kI<\¯Iln<nI·¯lP`u¯oh¯hkIh<kIG¶¯^`nQEI¯nPI

GIn<Q\l¯`nPIk¯hI`h\I¯l[Qh¶¯<^G¯ln<w¯lnI<Gw¯uPI^¯Qn¯E`o^nlµ

0PQl¯Ql¯nPI¯EQnw¯uPIkI¯uIÛkI¯k<QlQ^O¯`ok¯N<]Q\w¶¯<^G¯QnÛl¯nPI

EQnw¯�¯PI\h¯hI`h\I¯Dow¯<^G¯lI\\¯Q^µ

A local, not a visitor.

�¯\QtI¯`^¯nPI¯uIln¯lQGI¶¯<^G¯�`kn

7`knPÛl¯<knl¯E`]]o^Qnw¯P<l¯DII^

]w¯u`k\G¯N`k¯{NnII^¯wI<klµ¯�¯[^`u

nPQl¯EQnw¯<l¯<¯^IQOPD`k¶¯^`n¯Yoln¯<

]<k[Inµ

An owner's eye.

 w¯uQNI¯<^G¯�¯`u^¯nu`¯P`]Il¶¯<^G

`ok¯{kln¯Ql¯^`u¯<¯kI^n<\µ¯�ÛtI

hkIhhIG¶¯kIh<QkIG¶¯<^G¯hkQEIG¯<

P`olI¯uQnP¯]w¯`u^¯]`^Iw¯`^¯nPI

\Q^I¶¯l`¯�¯[^`u¯uP<nÛl¯u`knP¯G`Q^O

<^G¯uP<n¯Ql Û̂nµ

A performer's

discipline.

�QNnII^¯wI<kl¯`^¯ln<OI¯]I<^l

kIPI<kl<\¶¯NIIGD<E[¶¯<^G¯GI\QtIkQ^O

`^¯<¯GI<G\Q^Iµ¯0P<nÛl¯P`u¯�¯ko^¯<

nk<^l<EnQ` ·̂¯hkIh<kIG¶¯GIn<Q\IG¶¯<^G

E<\]¯o^GIk¯hkIllokIµ

Also in-house: I shoot my own listing photos, video, and drone aerials. I'm an FAA Part 107

licensed pilot, so your home's media never waits on someone else's calendar.

"<o|f£ o� �nf af�¨, ¡f b��|d�'� nX f nXd X ~��f �fX~|f�� n�~f-a�£o�m

���bf��. �f ~Xdf f f�£�no�m o�b�fdoa|£ fX�£ l��~ �¨X�� �� ¿�o�n.

G��|d nomn|£ �fb�~~f�d."

T Y  T H O M A S  ·  G O O G L E  R E V I E W
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H O W  I  W O R K

You work with me.

Williams Trew backs it.

I�� ¢��| ¢p�o �g ep�gc�}¤, ��Y�� �� Ã�p�o. Gp}}pY��

?�g¢'� ���}�, �Y�|g�p�n, Y�e �g�¢��| bYc| g¡g�¤ ��g�.

(� oY�e�³�.

The person you meet is the person who prices your

home, markets it, answers your calls, and

negotiates your offers.

I��'}} Y}¢Y¤� |��¢

¢og�g �op�n� ��Y�e.

A weekly update from me: showings, feedback,

online activity, and what I'd do next.

=��Ypno� Y��¢g��.

If something needs to change, I'll tell you plainly

and explain why. You get my honest read, and the

decisions stay yours.

<gY} �g����cg�.

Williams Trew's marketing tools and agent

network, plus the Ebby Halliday family of

mortgage, title, and insurance services, all

available to you.

M Y  R E S P O N S I B I L I T I E S  T O  Y O U

Loyalty Care Guidance
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S E L L I N G  Y O U R  H O M E

How I'll market

your home.

From the day we sign to the day we close,

here's what happens and why. You'll hear from

me every week, whether the news is good or

not.

01

Getting ready

B E F O R E  W E  L I S T

02

Photos,

video, aerials

S H O T  I N - H O U S E

03

Launch

G O I N G  L I V E

04

On the market

E V E R Y  W E E K

Why aerials matter

�¯\QlnQ^O¯hP`n`¯E<^Ûn¯lP`u¯nPI¯kI<\¯lQzI¯`N¯nPI¯\`n¶¯uP<n¯nPI¯P`olI¯D<E[l¯oh¯n`¶¯`k

P`u¯N<k¯Qn¯lQnl¯Nk`]¯nPI¯Dolw¯k`<Gµ¯�^¯<IkQ<\¯E<^µ¯ `ln¯<OI^nl¯PQkI¯nPQl¯`onµ¯�Û]¯���

+<kn¯���¯\QEI^lIG¶¯l`¯�¯|w¯Qn¯]wlI\N¶¯\IO<\\w¶¯`^¯w`ok¯lEPIGo\Iµ
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We walk the house together,

room by room

A short prep list: what's worth

doing and what isn't

Pricing from the comparable

sales in this report

Listing agreement, gone over

line by line

Photography of every room

and the exterior

A video walkthrough for

social and YouTube

Drone aerials of the home, lot,

and surroundings

Scheduled for early morning

or golden hour light

MLS listing with full media

and description

Syndication to major home

search sites

williamstrew.com and a

dedicated property website

Email to D-FW agents

through Williams Trew

Instagram, Facebook, TikTok,

YouTube, Google

Yard sign, lockbox, and print

pieces

Open houses I host myself Showing feedback collected

and passed to you

Competing listings and new

sales watched closely

A weekly update and a clear

next step
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P R I C I N G  S T R A T E G Y

Price it right from day one.

� }p��p�n ng�� �og ���� Y��g��p�� p� p�� Ã��� mg¢ ¢gg|�. ��¤g�� Y�e

�ogp� Yng��� oY¡g Y}g��� �g�, Y�e �og¤ �gg p� �og eY¤ p� n�g� }p¡g.

9�pcp�n p� o�¢ ¤�� ��g �oY� ¢p�e�¢.

Well above market value

At market value

Slightly below market value

FE WE R B U Y E RS L OOK

STRONG  INTE RE ST

How list price changes the number of buyers who see your home. Illustration, not data.

If a home is overpriced If a home starts high and drops

Price

�`]hInQnQtI¯Nk`]¯nPI¯ln<kn¶¯D<E[IG

Dw¯kIEI^n¯l<\Il¶¯l`¯]o\nQh\I¯DowIkl

<kI¯Q^nIkIlnIG¯<n¯`^EIµ

Condition

�\I<^¶¯DkQOPn¶¯<^G¯E<kIG¯N`kµ¯0PI

l]<\\¯nPQ^Ol¯uI¯{v¯DIN`kI¯\<o^EP

lP`u¯oh¯Q^¯nPI¯`NNIklµ

Access

0PI¯I<lQIk¯<¯P`]I¯Ql¯n`¯lP`u¶¯nPI

N<lnIk¯nPI¯kQOPn¯DowIk¯OInl¯nPk`oOP

nPI¯G``kµ

Xg }p�� ��pcg p� ¤��� egcp�p��. $¤ y�b p� �� �Y|g ���g ¤��'�g �Y|p�n p� ¢p�o

n��e p�m���Y�p��.
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It makes competing homes look like a better deal,

and can help sell them

It's shown to fewer buyers

Fewer people respond to the marketing

Buyers who would have negotiated move on

The listing isn't new anymore when the price

catches up

Buyers start asking what's wrong with it

Days on market become part of the negotiation
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P R E P A R A T I O N

Getting it

show ready.

I look at your house the way an owner does.

Some things are worth doing before we list.

Some aren't.

We'll walk it together and make a short list. Most of what

matters is simple: clean, bright, uncluttered, and cared for.

Buyers notice.

Curb appeal Inside

Light and feel Showing day

Worth doing

+<Q^n¯n`oEPÆohl¶¯l]<\\¯kIh<Qkl¶¯<¯GIIh¯E\I<^¶¯NkIlP

]o\EP¶¯DkQOPnIk¯Do\Dlµ¯�PI<h¶¯N<ln¶¯<^G¯DowIkl

^`nQEIµ

Usually not

�¯DQO¯kI]`GI\¯kQOPn¯DIN`kI¯w`o¯\Qlnµ¯9`o¯k<kI\w¯OIn

Qn¯D<E[¶¯<^G¯DowIkl¯u`o\G¯k<nPIk¯hQE[¯nPIQk¯`u^

{^QlPIlµ
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 `u¶¯IGOI¶¯nkQ]¯lPkoDl¶¯<^G¯ho\\¯uIIGl

�\I<k¯nPI¯u<\[¯<^G¯GkQtIu<w¶¯E<kl¯`NN¯nPI¯GkQtI

0`oEP¯oh¯nPI¯Nk`^n¯G``k¯<^G¯h`\QlP¯nPI¯P<kGu<kI

�¯h`n¯`N¯|`uIkl¯<n¯nPI¯I^nkw

7`k[Q^O¯G``kDI\\¯<^G¯h`kEP¯\QOPnl

�\I<k¯E`o^nIkl¶¯n<D\Il¶¯<^G¯lPI\tIl

/n`kI¯Ivnk<¯Nok^QnokI¯n`¯`hI^¯oh¯k``]l

!I<n¯E\`lInl¯<^G¯<^¯`kO<^QzIG¯O<k<OI

�Qv¯GkQhl¶¯ljoI<[l¶¯\``lI¯[^`Dl¶¯<^G¯EPQhhIG¯h<Q^n

�kIlP¯E<o\[¯Q^¯noDl¯<^G¯lP`uIkl

.Ih\<EI¯Dok^IGÆ`on¯Do\Dl

�\I<^¯uQ^G`ul¶¯`hI^¯D\Q^Gl¯<^G¯Eokn<Q^l

!Ionk<\¶¯NkIlPÆl]I\\Q^O¯k``]l

�<EP¯k``]¯olIG¯N`k¯uP<n¯QnÛl¯]I<^n¯N`k

+Ikl`^<\¯hP`n`l¯<^G¯E`\\IEnQ`^l¯hon¯<u<w

�tIkw¯\QOPn¯<^G¯\<]h¯`^

+Inl¯`on¯`k¯lIEokIG

6<\o<D\Il¯<^G¯]IGQE<nQ`^l¯hon¯<u<w

+\<^¯n`¯DI¯`on¯GokQ^O¯lP`uQ^Ol

�`^lQGIk¯<¯hk`NIllQ`^<\¯E\I<^Q^O¯DIN`kI¯\<o^EP
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T H E  P R O C E S S

From listing

to closing.

01

"p��p�n

7I¯lQO^¯nPI¯\QlnQ^O¯<OkII]I^n¯<^G¯w`o

E`]h\InI¯nPI¯/I\\IkÛl¯
QlE\`lokI

!`nQEIµ¯+kIh¶¯hP`n`l¶¯tQGI`¶¯<^G¯<IkQ<\l

OIn¯lEPIGo\IGµ

02

"Y��co

 �/¶¯lw^GQE<nQ`^¶¯lQO^<OI¶¯l`EQ<\¶¯<^G

nPI¯7Q\\Q<]l¯0kIu¯EP<^^I\l¯O`¯\QtIµ

/P`uQ^Ol¯ln<kn¶¯<^G¯NIIGD<E[¯E`]Il¯n`

w`o¯ItIkw¯uII[µ

03

-³g��

�¯hkIlI^n¯ItIkw¯`NNIk¯<^G¯E`]h<kI¯nPI

No\\¯nIk]l¶¯^`n¯Yoln¯nPI¯hkQEIµ¯0PI^¯�

^IO`nQ<nI¯`^¯w`ok¯DIP<\Nµ

04

-��p�� �g�p�e

0PI¯DowIk¯h<wl¯<^¯`hnQ`^¯NII¯<^G

Q^lhIEnlµ¯0PIkI¯]<w¯DI¯<¯lIE`^G

^IO`nQ<nQ`^¯N`k¯kIh<Qkl¯`k¯<¯EkIGQn¯<n

E\`lQ^Oµ

05

����Yp�Y} Y�e �p�}g

�N¯nPI¯DowIk¯Ql¯{^<^EQ^O¶¯nPI¯\I^GIk

`kGIkl¯<^¯<hhk<Ql<\µ¯0PI¯nQn\I¯E`]h<^w

u`k[l¯`^¯nPI¯nQn\I¯E`]]Qn]I^n¯<^G

loktIwµ

06

�}��p�n

�Q^<\¯u<\[nPk`oOP¶¯<¯kItQIu¯`N¯w`ok

E\`lQ^O¯ln<nI]I^n¶¯<^G¯lQO^Q^O¶¯uPQEP

olo<\\w¯n<[Il¯\Ill¯nP<^¯��¯]Q^onIlµ

0PI^¯w`o¯P<^G¯`tIk¯nPI¯[Iwlµ

Before

moving day
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Schedule utility transfers Book movers early

Gather keys, remotes, and

codes

Forward your mail

Leave manuals and

warranties

Cancel or transfer home

services
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G E T T I N G  S T A R T E D

What I'll need from you.

 `ln¯`N¯nPQl¯Ql¯Q ¯̂nPI¯E\`lQ^O¯G`Eo]I^nl¯Nk`]¯uPI ¯̂w`o¯D`oOPn¯nPI¯P`]Iµ¯7P<nItIk¯w`o

E< Û̂n¯{^G¶¯uIÛ\\¯nk<E[¯G`u ¯̂n`OInPIkµ

T E X A S  R E Q U I R E M E N T

Seller's Disclosure Notice

Texas requires sellers of residential

property to give buyers a Seller's

Disclosure Notice. It covers problems

and repairs you know about, past or

present, that could affect a buyer's

decision.

It's completed, signed, and dated by

you, and updated if anything changes

while the home is listed. I'll give you the

form and walk you through it. The

answers are yours.

Some sellers are

exempt, including

If you're not sure what applies to you, I'll

point you to the right professional.
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Loan number and payoff information

Your survey

Utility providers and average monthly bills

HOA name, contact, and dues, if any

Alarm system details and codes

Keys, garage remotes, and gate codes

Floor plans or blueprints, if you have them

A list of anything that won't stay with the

house

Copies of past inspections, repairs, and

warranties

The best phone and email to reach you

Sales under a court order or in a

bankruptcy

Lenders selling after foreclosure

Executors, guardians, and trustees

Co-owners selling to each other

Sales to a spouse or direct

descendant

Sales to a government entity
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T H E  B R O K E R A G E  B E H I N D  Y O U R  S A L E

Local roots. Serious reach.

1,800+

RE AL  E ST AT E  AG E N T S

28

L OC AT I ON S

$8B

APPROX .  2 0 2 5  VOL U M E

11K+

2 0 2 5  T RAN SAC T I ON S

Williams Trew has served Fort Worth buyers and

sellers for more than 25 years.

�nÛl¯h<kn¯`N¯nPI¯�DDw¯�<\\QG<w¯�`]h<^QIl¶¯uPQEP¯Y`Q^IG

�`]I/IktQEIl¯`N¯�]IkQE<¯Q^¯����·¯<¯^<nQ`^<\¯N<]Q\w¯`N

Dk`[Ik<OI¶¯]`knO<OI¶¯nQn\I¶¯<^G¯Q^lok<^EI¯E`]h<^QIlµ

�`k¯w`o¶¯nP<n¯]I<^l¯`^I¯G``k¯n`¯ItIkwnPQ^O¯<¯]`tI¯^IIGl·

+k`lhIkQnw¯�`]I¯ `knO<OI¯N`k¯{^<^EQ^O¶¯�^GIhI^GI^EI¯0Qn\I

N`k¯E\`lQ^O¶¯<^G¯�`]I/IktQEIl¯�^lok<^EIµ¯�¯ln<w¯w`ok¯h`Q^n¯`N

E`^n<En¯nPI¯uP`\I¯u<w¯nPk`oOPµ

Leading

Real Estate

Companies of

the World®

A global network of

independent

brokerages, for

referrals and reach

well beyond Texas.

Luxury

Portfolio

International

Added exposure

and marketing

tools for qualifying

luxury listings.

Mayfair

International

Realty

Syndication to

Mayfair's site and

the Financial Times

real estate site, in

front of

international

buyers.

35K+

H O M E S E R V I C E S  AG E N T S

773

U .S .  O F F I C E S

$139B

2 0 2 5  S AL E S  V O L U M E

216K

2 0 2 5  T R AN S AC T I O N S

�`]h<^w¯{OokIl¯Nk`]¯7Q\\Q<]l¯0kIuÛl¯����¯\QlnQ^O¯hkIlI^n<nQ`^µ
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N E X T  S T E P S

Curious what your home is worth?

01

Tell me about your home

A quick call or text about the house

and your timing.

02

I'll put together

a market analysis

Recent sales, active competition,

and a price range, with my

reasoning.

03

You decide what's next

Whether you list now, next year, or

not at all.

"<o|f£ o� �nf af�¨, ¡f b��|d�'� nX f nXd X ~��f �fX~|f��

n�~f-a�£o�m ���bf��. �f ~Xdf f f�£�no�m o�b�fdoa|£ fX�£

l��~ �¨X�� �� ¿�o�n. G��|d nomn|£ �fb�~~f�d."

T Y  T H O M A S  ·  G O O G L E  R E V I E W

630-303-1045

riley.moyano@williamstrew.com

rileymoyano.com
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