
A  B U Y E R ' S  G U I D E

Buying a home

in Fort Worth.

�`u¯�¯PI\h¯w`o¯{^G¯nPI¯kQOPn¯P`]I¶¯ukQnI¯<¯lnk`^O¯`NNIk¶¯<^G

OIn¯Nk`]¯E`^nk<En¯n`¯[Iwl¯uQnP`on¯lokhkQlIlµ

R I LE Y  M O Y A NO REALTOR® 630-303-1045 riley.moyano@williamstrew.com rileymoyano.com Williams Trew Real Estate



R I L E Y  M O Y A N O    ·    F O R T  W O R T H  R E A L  E S T A T E

M E E T  R I L E Y

Fort Worth

is home.

� cY�g �� ���� G���o �� eY�cg ¢p�o ?g£Y�

�Y}}g� XgY�g�. � �g� �¤ ¢pmg og�g �oY� �Y�g

¤gY�, Y�e ¢g �g¡g� }gÁ.

�NnIk¯{NnII^¯wI<kl¯<l¯<¯hk`NIllQ`^<\¯G<^EIk¶¯�¯Dk`oOPn¯nPI

l<]I¯P<DQnl¯Q^n`¯kI<\¯Iln<nI·¯lP`u¯oh¯hkIh<kIG¶¯^`nQEI¯nPI

GIn<Q\l¯`nPIk¯hI`h\I¯l[Qh¶¯<^G¯ln<w¯lnI<Gw¯uPI^¯Qn¯E`o^nlµ

0PQl¯Ql¯nPI¯EQnw¯uPIkI¯uIÛkI¯k<QlQ^O¯`ok¯N<]Q\w¶¯<^G¯QnÛl¯nPI

EQnw¯�¯PI\h¯hI`h\I¯Dow¯<^G¯lI\\¯Q^µ

A local, not a visitor.

�¯\QtI¯`^¯nPI¯uIln¯lQGI¶¯<^G¯�`kn

7`knPÛl¯<knl¯E`]]o^Qnw¯P<l¯DII^

]w¯u`k\G¯N`k¯{NnII^¯wI<klµ¯�¯[^`u

nPQl¯EQnw¯<l¯<¯^IQOPD`k¶¯^`n¯Yoln¯<

]<k[Inµ

An owner's eye.

 w¯uQNI¯<^G¯�¯`u^¯nu`¯P`]Il¶¯<^G

`ok¯{kln¯Ql¯^`u¯<¯kI^n<\µ¯�ÛtI

hkIhhIG¶¯kIh<QkIG¶¯<^G¯hkQEIG¯<

P`olI¯uQnP¯]w¯`u^¯]`^Iw¯`^¯nPI

\Q^I¶¯l`¯�¯[^`u¯uP<nÛl¯u`knP¯G`Q^O

<^G¯uP<n¯Ql Û̂nµ

A performer's

discipline.

�QNnII^¯wI<kl¯`^¯ln<OI¯]I<^l

kIPI<kl<\¶¯NIIGD<E[¶¯<^G¯GI\QtIkQ^O

`^¯<¯GI<G\Q^Iµ¯0P<nÛl¯P`u¯�¯ko^¯<

nk<^l<EnQ` ·̂¯hkIh<kIG¶¯GIn<Q\IG¶¯<^G

E<\]¯o^GIk¯hkIllokIµ

Also in-house: I shoot my own listing photos, video, and drone aerials. I'm an FAA Part 107

licensed pilot, so your home's media never waits on someone else's calendar.

"<o|f£ o� �nf af�¨, ¡f b��|d�'� nX f nXd X ~��f �fX~|f�� n�~f-a�£o�m

���bf��. �f ~Xdf f f�£�no�m o�b�fdoa|£ fX�£ l��~ �¨X�� �� ¿�o�n.

G��|d nomn|£ �fb�~~f�d."
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Y O U R  A G E N T

Someone on

your side of

the table.

Xg }p��p�n Yng�� ¢��|� m�� �og �g}}g�. �

b�¤g�'� Yng�� ¢��|� m�� ¤��. �g�g'� ¢oY�

�oY� }��|� }p|g ¢p�o �g.

01

Find

Instant MLS alerts, homes coming soon, and the

listings with weak photos that everyone else

scrolls past. You see the right homes as soon as

they hit.

02

Evaluate

I look at every house with an owner's eye: roof,

foundation, drainage, updates, and what's around

it. I pull comparable sales before we ever talk

price.

03

Negotiate

Price, closing costs, repairs, timing, and my fee, all

handled in the offer. I keep it professional and

focused on what matters to you.

04

Protect

Every deadline tracked, from the option period to

closing. Earnest money, documents, and wiring

handled safely and on time.

Why it matters

Without your own agent, the only professional in the deal

represents the other side. Buying a home is a lot to go through

alone, and you don't have to.

R I LE Y  M O Y A NO REALTOR® 630-303-1045 riley.moyano@williamstrew.com rileymoyano.com Williams Trew Real Estate
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C OM P EN S A T I ON

How I'm paid, plainly.

Before we tour homes, buyers and their agents agree in writing on what

the agent will do and how they 'll be paid. Here's how I handle it, so you

aren't paying me out of pocket.

01

Gg �pn� Y ��¤g� <g��g�g��Y�p�� �n�gg�g��.

�n¯lhI\\l¯`on¯uP<n¯�Û\\¯G`¯N`k¯w`o¯<^G¯uP<n¯]w¯NII¯Qlµ¯�N¯w`oÛG¯k<nPIk¯ln<kn¯l]<\\¶¯uI¯E<^

\Q]Qn¯Qn¯n`¯`^I¯hk`hIknw¯`k¯<¯lP`kn¯nQ]INk<]I¶¯l`¯w`oÛkI¯^`n¯\`E[IG¯Q^n`¯<^wnPQ^O¯\`^O

nIk]¯uPQ\I¯w`o¯lII¯QN¯QnÛl¯<¯O``G¯{nµ

02

� Y�| �og �g}}g� �� c�¡g� �¤ mgg p� �og �³g�.

7PI^¯uI¯ukQnI¯<^¯`NNIk¶¯�¯Q^E\oGI¯<¯kIjoIln¯N`k¯nPI¯lI\\Ik¯n`¯h<w¯]w¯E`]hI^l<nQ`^¯<n

E\`lQ^Oµ¯�nÛl¯Q^¯ukQnQ^O¯Q^¯nPI¯E`^nk<En¶¯<^G¯ItIkw`^I¯<OkIIl¯n`¯Qn¯DIN`kI¯<^wnPQ^O¯Ql

lQO^IGµ

03

�m �og �g}}g� ¢��'� c�¡g� Y}} �m p�, ¢g egcpeg ��ng�og�.

7I¯E<^¯<GYoln¯nPI¯`NNIk¯hkQEI¶¯<l[¯N`k¯<¯E\`lQ^O¯E`ln¯EkIGQn¯Q^lnI<G¶¯`k¯n<\[¯nPk`oOP

`nPIk¯`hnQ`^l¯DIN`kI¯nPI¯E`^nk<En¯Ql¯{^<\µ¯9`oÛ\\¯[^`u¯Iv<En\w¯uPIkI¯nPQ^Ol¯ln<^G

DIN`kI¯w`o¯lQO µ̂¯!`¯lokhkQlIl¯<n¯E\`lQ^Oµ

Why a seller might agree

Paying the buyer's agent can make a

home workable for more buyers, since it

doesn't come out of the buyer's cash at

closing. It's a common, reasonable

request.

Good to know

Commissions are negotiable and are not

set by law. Every term is in writing, and

you'll see it all before you sign.
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T H E  S E A R C H

Finding the

right one.

9�b}pc �p�g� Y�g Y Ã�g �}Ycg ��

��Y��. Xg¤'�g ��� ¢og�g �og �gY�co

�o��}e g�e.

01

�g� ��g-Y����¡ge Ã���.

It sets your real budget and makes your offer

stronger. I can connect you with a few lenders,

including Prosperity Home Mortgage, part of the

Williams Trew family.

02

=��� ����-oY¡g�

m��� �pcg-��-oY¡g�.

Bedrooms, commute, yard, school zones, the feel

of a street. We write it down so every tour has a

purpose.

03

����Y�� $"= Y}g���.

Straight from the MLS, often faster than the public

portals, plus homes coming soon and ones that

don't photograph well online.

04

?��� ¢p�o Y� �¢�g�'� g¤g.

I'll point out what photos hide: roof age,

foundation signs, drainage, updates, and what's

next door. Then we compare the ones you love.

A L S O  Y O U R S

Xg Gp}}pY��

?�g¢ Y��
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R I L E Y  M O Y A N O    ·    F O R T  W O R T H  R E A L  E S T A T E

M A K I N G  A N  O F F E R

Writing a

strong offer.

9�pcg �Y��g��. =� e� �g���. � �g}}g� p�

co���p�n �og �³g� ���� }p|g}¤ �� c}��g

�����o}¤, ��� y��� �og bpÂg�� ���bg�.

GoY� n�g� p��� Y ?g£Y� �³g� ��¢ � �gn��pY�g m�� ¤��

$�}�p�}g �³g��?

We'll know where we stand before we write. Clean terms, a

strong pre-approval, and a thoughtful earnest money amount

can matter as much as price. If we don't get it, we learn from it

and keep going.

-�cg �og �g}}g� �pn��

The clock starts. Your earnest money and option fee go to the title company by the contract

deadlines, and your option period begins. That's when we inspect, and it's covered on the next page.
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+okEP<lI¯hkQEI

�<k^Iln¯]`^Iw¶¯PI\G¯Dw¯nPI¯nQn\I¯E`]h<^w

#hnQ`^¯NII¯<^G¯̂ o]DIk¯̀ N¯̀ hnQ`^¯G<wl

�Q^<^EQ^O¯nIk]l¯<^G¯w`ok¯hkIÆ<hhk`t<\

�\`lQ^O¯G<nI¯<^G¯h`llIllQ`^

/I\\Ik¯E`^nkQDonQ`^l·¯E\`lQ^O¯E`lnl¯<^G¯]w¯NII

0Qn\I¯h`\QEw¶¯loktIw¶¯<^G¯uP<n¯ln<wl¯uQnP¯nPI

P`olI

�`]h<k<D\I¯l<\Il¯{kln¶¯l`¯̀ ok¯̂ o]DIk¯P<l¯<

kI<l`^

�¯E<\\¯n`¯nPI¯\QlnQ^O¯<OI^n¯n`¯\I<k^¯uP<n¯nPI

lI\\Ik¯E<kIl¯<D`on

0Ik]l¯nP<n¯]<[I¯w`ok¯̀ NNIk¯I<lw¯n`¯l<w¯wIl¯n`

�<\]¶¯hk`NIllQ`^<\¶¯<^G¯N`EolIG¯̀ ^¯w`ok¯O`<\l

�`^Iln¯<GtQEI¯̀ ^¯uPI^¯n`¯holP¶¯<^G¯uPI^¯n`
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R I L E Y  M O Y A N O    ·    F O R T  W O R T H  R E A L  E S T A T E

O P T I O N  P E R I O D

The option

period, explained.

In a Texas contract, you can pay the seller

a small option fee for an agreed number of

days to inspect the home and decide. It's

one of the best protections a buyer has.

01

Contract signed

Your earnest money and option fee go to the title company. The option clock starts.

02

Inspection

A licensed inspector goes through the whole house. We add specialists if something

calls for it: foundation, roof, sewer line, or pool.

03

We review it together

No home is perfect. We sort the report into what matters, what's normal wear, and

what can wait.

04

Negotiate

We ask for repairs, a credit at closing, or a lower price, in writing through an

amendment.

05

Decide

If it isn't right, you can end the contract before the option period runs out. The option

fee goes to the seller, and your earnest money comes back to you.

This describes how the process usually works. Your contract controls, and I'll point you to an attorney for legal

questions.
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T O  T H E  C L O S I N G  T A B L E

Contract to keys.

� �¤�pcY} Ã�Y�cge ���coY�g �Y|g� Yb��� Y ����o �� �p£ ¢gg|� m���

c����Yc� �� c}��p�n. I��� c����Yc� �g�� �og g£Yc� eY�g�, Y�e � ��Yc|

g¡g�¤ ��g.

Protect your money


IN`kI¯w`o¯uQkI¯No^Gl¶¯E<\\¯nPI¯nQn\I

E`]h<^w¯<n¯<¯^o]DIk¯w`o¯\``[¯oh

w`oklI\N¶¯^ItIk¯`^I¯Nk`]¯<^¯I]<Q\µ

7QkQ^O¯Q^lnkoEnQ`^l¯G`^Ûn¯EP<^OI

Dw¯I]<Q\µ¯�N¯w`o¯ItIk¯OIn¯<

]Ill<OI¯l<wQ^O¯nPIw¯P<tI¶¯E<\\

]I¯{klnµ
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Contract executed

�tIkw`^I¯P<l¯lQO^IGµ¯�<k^Iln¯]`^Iw¯<^G

nPI¯`hnQ`^¯NII¯O`¯n`¯nQn\I¶¯hIk¯nPI¯E`^nk<En

GI<G\Q^Ilµ

Option period

�^lhIEnQ`^l¶¯kItQIu¶¯<^G¯<^w¯kIh<Qk

^IO`nQ<nQ`^µ

Loan and appraisal

9`ok¯\I^GIk¯{^<\QzIl¯nPI¯\`<^¯<^G¯`kGIkl¯nPI

<hhk<Ql<\µ

Title and survey

0PI¯nQn\I¯E`]h<^w¯E\I<kl¯nPI¯nQn\I¯<^G

E`^{k]l¯nPI¯loktIwµ

Clear to close

�Q^<\¯\`<^¯<hhk`t<\µ¯9`ok¯E\`lQ^O¯ln<nI]I^n

Ql¯kI<Gw¯n`¯kItQIuµ

Final walkthrough

7I¯E`^{k]¯nPI¯P`]IÛl¯E`^GQnQ`^¯<^G¯<^w

<OkIIG¯kIh<Qklµ

Closing day

9`o¯lQO^¶¯nPI¯\`<^¯No^Gl¶¯<^G¯w`o¯OIn¯nPI

[Iwlµ



R I L E Y  M O Y A N O    ·    F O R T  W O R T H  R E A L  E S T A T E

B U Y E R  Q U E S T I O N S

Good questions.

The ones I hear most. If yours isn't here, ask me. There's no such thing as a silly question

when it's your money and your home.

9�g-°�Y}pÃge �� ��g-Y����¡ge?

+kIÆjo<\Q{E<nQ`^¯Ql¯<¯joQE[¯IlnQ]<nIµ¯+kIÆ<hhk`t<\

]I<^l¯<¯\I^GIk¯P<l¯kItQIuIG¯w`ok¯Q^E`]I¶¯EkIGQn¶

<^G¯GIDnlµ¯/I\\Ikl¯n<[I¯hkIÆ<hhk`t<\¯]oEP¯]`kI

lIkQ`ol\wµ

��¢ ��co e� � �gge

m�� Y e�¢� �Y¤�g��?

�n¯GIhI^Gl¯`^¯nPI¯\`<^µ¯/`]I¯hk`Ok<]l¯<\\`u¯tIkw

\Qnn\I¯G`u^µ¯�¯\I^GIk¯E<^¯u<\[¯w`o¯nPk`oOP¯nPI

`hnQ`^l¯N`k¯w`ok¯lQno<nQ`^µ

GoY� p� gY��g�� ���g¤?

�¯O``GÆN<QnP¯GIh`lQn¯PI\G¯Dw¯nPI¯nQn\I¯E`]h<^wµ

0PI¯<]`o^n¯Ql¯lIn¯Q^¯w`ok¯`NNIk¶¯<^G¯QnÛl¯EkIGQnIG

D<E[¯n`¯w`o¯<n¯E\`lQ^Oµ

GoY� ¢p}} c}��p�n c���� bg?

�I^GIk¯NIIl¶¯nQn\I¯Q^lok<^EI¶¯hkIh<QG¯n<vIl¶¯<^G

Q^lok<^EIµ¯9`ok¯\I^GIk¯OQtIl¯w`o¯<¯�`<^¯�lnQ]<nI

I<k\w¯`^¯nP<n¯lhI\\l¯nPI]¯`onµ¯7I¯E<^¯<\l`¯<l[¯nPI

lI\\Ik¯n`¯PI\hµ

�� � �gge Y� Yng�� �� b�¤ Y o��g?

9`o¯G`^Ûn¯P<tI¯n`¯P<tI¯`^Iµ¯
on¯nPI¯\QlnQ^O¯<OI^n

u`k[l¯N`k¯nPI¯lI\\Ik¶¯<^G¯QnÛl¯<¯\`n¯n`¯O`¯nPk`oOP

uQnP`on¯l`]I`^I¯OoQGQ^O¯w`oµ

�Y� � b�¤ bgm��g �

�g}} �¤ c���g�� o��g?

#NnI^¶¯wIlµ¯
IhI^GQ^O¯`^¯nPI¯]<k[In¶¯uI¯E<^

]<[I¯w`ok¯hokEP<lI¯E`^nQ^OI^n¯`^¯w`ok¯l<\I¶¯`k

\Q^I¯nPI¯nu`¯oh¯l`¯nPIw¯E\`lI¯E\`lI¯n`OInPIkµ

GoY� pm �¤ �³g� p��'� Yccg��ge?

�n¯P<hhI^lµ¯7I¯\I<k^¯uP<n¯nPI¯lI\\Ik¯u<^nIG¶

<GYoln¶¯<^G¯[IIh¯O`Q^Oµ¯/`]InQ]Il¯nPI¯^Ivn

P`]I¯Ql¯nPI¯DInnIk¯`^Iµ

��¢ }��n e�g� p� �Y|g?

0PI¯lI<kEP¯n<[Il¯<l¯\`^O¯<l¯Qn¯n<[Ilµ¯#^EI¯w`oÛkI

o^GIk¯E`^nk<En¶¯<¯{^<^EIG¯hokEP<lI¯olo<\\w

E\`lIl¯Q^¯<D`on¯<¯]`^nP¯n`¯lQv¯uII[lµ

I'm not a lender, attorney, or tax advisor. When a question belongs with one of them, I'll connect

you with someone I trust.
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N E X T  S T E P S

Let's find your place.

01

A quick call

7P<n¯w`o¯u<^n¶¯uPIkI¶¯<^G¯w`ok

nQ]Q^Oµ

02

Get pre-approved

�Û\\¯E`^^IEn¯w`o¯uQnP¯<¯NIu¯\I^GIkl

QN¯w`o¯^IIG¯`^Iµ

03

Start touring

7I¯lQO^¯<¯DowIk¯<OkII]I^n¯nP<n

{nl¯w`o¶¯ItI^¯N`k¯<¯lQ^O\I¯hk`hIknw¶

<^G¯O`¯lII¯P`]Ilµ

"<o|f£ o� �nf af�¨, ¡f b��|d�'� nX f nXd X ~��f

�fX~|f�� n�~f-a�£o�m ���bf��. �f ~Xdf f f�£�no�m

o�b�fdoa|£ fX�£ l��~ �¨X�� �� ¿�o�n. G��|d nomn|£

�fb�~~f�d."

T Y  T H O M A S  ·  G O O G L E  R E V I E W

630-303-1045

riley.moyano@williamstrew.com

rileymoyano.com
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